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MMKONAIBCbKMI HaLLiOHANbHWI arpapHUii yHiBepcuTeT

PERCEIVED VALUE DESIGN (PVD) AIK IHHOBALLIMHWI NIAXIA 4O
®OPMYBAHHSA MAPKETUHIOBOT MPUBAB/IMBOCTI MICTA MUKONAEBA

Cy4YaCHUIM TepuTOpiabHUN MapPKETUHI pPO3BMBAETLCA Bif, KAACUMYHOTO
yNpaBAiHHA MONUTOM A0 CTpaTeriyHoro GopmMyBaHHA CMPUMAHATOI LIIHHOCTI.
ba3oBoto mogennto € mapketuHr-mike 4P (Product, Price, Place, Promotion),
3anponoHoBaHui J. McCarthy, akuii nepeabadae ynpaBAiHHA MNPOAYKTOM,
LliIHOD, KaHaNammM Po3noAiny Ta NpocyBaHHAM [1].

OaHak BMOIp CMNoXKMBaya BW3HAYAETLCA He ue  PYHKLIOHANbHMMM
XapaKTepUCTUKaMM 0O'eKTa, a N Cyb'ekTUBHMM cnpuiHATTAM. V.A. Zeithaml
BM3HAYAE CNPUMHATY LiHHICTb AK OLiHKY KOPWUCHOCTI MPOAYKTY CMOXMBAYEM, IO
6a3yeTbcA Ha CniBBIAHOWEHHI OTpUMaHWX Buroa i BuTpaT [2]. J. Sheth, B.
Newman Ta B. Gross gosenu, WO pilleHHA GOPMYETbCA 4Yepe3 MNOoEAHaHHA
dYHKLiOHaNbHOI, CoLjianbHOI, EMOLLIMHOI, enicTemMi4yHOi Ta YMOBHOI LiHHOCTeN [3].

CnCTeMATUYHMI OFNAL CYHaCHUX AO0CAIAKEHD TEPUTOPIAIbHOTO MAPKETUHIY
NoKasye, Wo uMdpoBi IHCTPYMEHTM (couianbHi Mmepexi, user generated
content, iHdatoeHcepun) Ta TexHosorii Al/AR BigirpatoTb KAO4YOBY POab Y
$OPMYBaAHHI CNPUNHATTA TepuTOpii Ta eMoUujiiHOro 3B'A3Ky ayauTopii 3
H6peHaom micua [4].

[HTerpauia Takux IHCTPYMEHTIB A03BOJIAE CTBOPKOBATM  CTpaTeriyHi
KOMYHiKaLii, niaBuulyBatTm npuBabamMBicTb TepuTopii Ta dopmyBaTtn i
[OBrOCTPOKOBMI iMiaXK.
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Y LUbOMY KOHTEKCTI KoHuenuis «bpermeopk PVD (Perceived Value Design) —
HOBa MoAe/lb CTBOPEHHA LIHHOCTI», 3anponoHosaHa J1.LA. OBYMHHUKOBUM,
PO3rNAAQETbCA fIK Cy4YaCHa yYMpaB/iHCbKa iHTepnpeTauis Teopii CNpUMHATOI
LLiIHHOCTI.

PVD aKUeHTYe yBary Ha MPOEKTYBAHHI CAOPUMHATTA AK CTPATEriYyHOro
pecypcy Ta BiANOBIAAE Ha NUTAHHA: «Homy Uel 06’eKT CnpUiMMaEeTbCa BinbLu
3HAYYLLMM MOPIBHAHO 3 anbTepHaTMBaMM?» [iaxia, NOEAHYE NOTIKY MapPKETUHT-
MIKCY, KOHUEMUito CnpUMHATOI LIHHOCTI, 6araToBMMIPHICTb LIHHOCTI Ta
CTpaTeriyHnin bpeHauHr TepuTopin, 3abesnevyoum nepexis, Big, CUTYaTUBHOIO
NPOCYBaHHA MOX/IMBOCTEM MICTa A0 CUMCTEMHOIO KOHCTPYKOBAHHA MOro
3HAYYLLLOCTI Y CBiAOMOCTI LLiNbOBUX ayaMTOpPIn [5].

®penmsopk PVD nepenbavae cim BUMipiB GopMyBaHHA LLIHHOCTI:

®penmeopk PVD

MNepuenTUBHKUM

CouianbHKA

EMoLifHmi Bumip mabyTHbOMO

Bumip 6esnexku KynbTypHMit

A

CeHCcoBMM

Puc. 1 ®dpenmeopk PVD: cim Bumipis ¢opmMyBaHHA CNPUAHATOI LiHHOCTI

Lxcepeno: cmeopeHo agsmopamu 3a 0aHuUmMu [5]

Y mexax ¢penmsopKy PVD dopmMyBaHHA CNPUIMHATOI LiHHOCTI TepuTopii
3/iMCHIOETBCA Yepe3 CUCTEMY B33aEMOMOB'A3AHMX BMMIPIB, KOMKEH 3 SAKMX
BiAOOPAXKAaE OKPEMWI acMeKT MO3WLIOHYBAHHA MiCTa B CBiZOMOCTI LiNbOBMX
ayanTopin.

[MepuenTMBHUM BUMIP BM3HAYAE NEPBMHHE BPAXKEHHA MNPO MICTO Ta

0CcObHAMBOCTI MOro KOrHITUBHOIO CNPUNHATTA. EMOLiIMHWI BUMIpP XapaKTepu3sye
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piBEHb aPEeKTMBHOI 3a/1y4eHOCTi, POPMYBaHHSA BiAYYTTA CTIMKOCTI Ta ropA0CTi 3a
roomaay. Bumip  6e3nekm  BiaobpaxKae  IHCTUTYUiMHY  CTabiNbHICTb,
nepenbadyyBaHiCTb YMPaBAIHCbKMX PilleHb | NiATPUMKY NigNnPUEMHNLBKOTO
cepenosmula. CeHCOBM BMMIP MNOB’A3aHWUI i3 HAABHICTIO CTpaTeriyHoi igei
PO3BMUTKY Ta CTBOPEHHAM MNPOCTOPY ANA IHHOBALIMHOI Ccamopeanisauii.
KynbTypHuin  BUMip 3abe3nedye BiAMOBIAHICTb TepuTopianbHoro obpasy
KYJbTYPHMM KOAAM i LiHHICHMM OpiEHTMPaMm ayauTopii. Bumip mabyTHbOro
penpes3eHTye CTpaTeriyHy Bi3it0  MoAaepHisauii Ta iHTerpauii  micta vy
eBpoONencbKkMin npocTip. CouianbHMM BUMIpP BigobOparkae piBeHb rPOMAAAHCHKOI
iAeHTUdIKALIT Ta CNpUMHATTA BMOOPY TEpUTOPIl SK aKTy HaNeXHOoCTi A0
CMiNbHOTW.

[Ona npakTUYHOro BMNpOBaKeHHA 3aCTOCOBYHOTLCA CiIM MEXaHIK: ecTeTuKa
NPOCTOPY, LIIHHICHI CMMBON, HAapaTUB LLIHHOCTI, KOHTEKCT npe3eHTaLii, obpas
ManBOyTHbBOI LiHHOCTI, CTaTyCcHa NEriTUMHICTb Ta AePiUMT AK MHOMKHMK LIHHOCTI.
MaTpuua 7x7 dopmye 49 TOYOK BMNAMBY Ha COPUMHATTA, A03BONSAKOYM
BM3HA4aTW, AKi aCneKkTu NiaACUAOTL NONKT, @ AKi Moro 610oKyoTh [5].

Y KOHTeKCTi micta MwuKonaeBa KoHuenuia PVD possonde chopmysaty
YiTKM 0Bpa3 MicTa AK LEHTPY BOAM, NMPOCTOpY Ta KopabnebyaiBHOI icTopii,
3MILHUTW NOKaNbHY IAEHTUYHICTb TPOMAM, 3a1y4aTh iIHBECTMLIT Ta PO3BMBATH
TYPUCTMYHMIN  nNoTeHuian. MicTo po3pobnde cTpaTerito  BiAHOBAEHHA Ta
PO3BUTKY HAa OCHOBI MPUHLMMIB BNAKUTHOT EKOHOMIKK, WO nepeabdadvae cTanmin
PO3BUTOK BOAHWX | MOPCbKMX PecypciB, MOAEpPHI3aLito MPOMUCIOBMX Ta
iHPPACTPYKTYPHMX 06’ EKTIB, NIATPUMKY iHHOBALLIMHUX KNacTepiB Ta CTBOPEHHA
HOBMX EKOHOMIYHMX MOXKNMBOCTEN [6,7].

OTxe, noegHaHHAa PVD i3 cTpaTeriyHMmM naaHyBaHHAM [03BONAE MICTY
Mwnkonaesy ¢GopmMyBaTV MO3UTUBHUI HALIOHANbHUIM Ta MiINKHAPOAHMA IMiOXK,
CTUMY/IFOBATU €KOHOMIYHEe 3POCTaHHA, BIAHOBAOBATM COUIaNbHI Ta KYy/AbTYpPHI
QYHKLIT micTa Ta iHTerpyBaTmcA y €BPOMENCbKMIA MPOCTip, MiABULLYIOYM Oro

MapKEeTUHIoBY NpmMBabAMBICTD.
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