EarekTpoHHE HaykoBe (paxoBe BUIAAHHS 3 eKOHOMIYHHX HayK «Modern Economics», No14 (2019), 258-263
https://modecon.mnau.edu.ua | ISSN 2521-6392

YK 658 DOI: https://doi.org/10.31521/modecon.V14(2019)-40

CosionyH H. M., KaHAu/JaT eKOHOMIYHUX HAYK, JIOLIEHT, IOLleHT KadeJpyu eKOHOMIKH i minpUEMHHUIITBA,
XapkiBcbKUI HallioHaJIbHUI aBTOMOOI/IBHO-0POXKHIN YHiIBepcuTeT, M. XapkKiB, YkpaiHa

ORCID ID: 0000-0002-8958-9303
e-mail: solopunnataliya@gmail.com

MapKeTHHroOBi CK/IaA0Bi NiANPUEMHULBLKOIO NOTEHLia/y AK NiAT'PYHTS 40 MaclITaOyBaHHsA Gi3Hecy

AHomayis. Y cmammi po3aasHymo akmyaabHi numaHHs @HOpMY8aHHA nNidnpueMHUYybko20 nomeHyiany y
CYYaCHUX YyM08ax 20CN00apr8aHHs i3 3a4y4eHHAM I[HCmpymeHmie MapkemuHay 3 Memoi pOo3WUpPeHHs 20pU30HmMie
2ocnodapyoi dianbHocmi cy6’ekmie nidnpuemHuywvkoi disnabHocmi. 3okpema 8 pob6omi po32/AssHYMO B8aXHCAUBY pPOJb
nionpuemMHuybvko2o nomeuyiany 0451 nionpuemcme 6ydb-aKoi opeaHizayiiiHo-npasosoi ¢opmu 2ocnodapro8aHHs.
JocaidxceHo noeasidu eudamHux 84eHUX Ha meopemuyHi achekmu nionpuEMHUYbK020 NOmMeHYyiay, po32AsHymo NUMaHHs
gasxcAugoi posi Macwumaby8aHHs 6i3Hecy ik 3anopyKUu 00CS2HEHHS CMILKUX KOHKYpeHmMHUX no3uyiii Ha puHky. Y po6omi
nidkpec/seHo 8axcAugy pob aKmMueHo20 p0o38UMKY YUHHUKIG, WO 8U3HAYAIOMb PO3BUMOK NH0JCbK0O20 Kanimasy, 30Kpema
KpeamugHicmb, iHmesaekm, iHHogayiliHicmb, 30amHuicms 0o pu3uky mouwo.

Y po6omi gusHayeHo, ujo 20/108HOI0 NPUHUHOI0, Yepe3 AKY Oi3Hec y npoyeci macwmabysaHHs 3a3Hae Hesdaui, ye
Xu6He ab6o He docmamHbo MOYHe pOo3yMiHHS ideli c8ozo 6i3Hecy. Tomy y cmammi 3anponoHO8AHO BUKOPUCMAHHS HOBIMHIX
nidxodie do ydockoHa/neHHs 8/AACHOI NpucymHocmi HA PUHKY, 30Kpemd 4Yepe3 MpaHcHOpMYy8aHHS NiONPUEMHUYbKO20
nomeHyiany, 1K020 MoxcAU80 docsiamu 3a dONOMO2010 MAPKEMUH208UX CKAad08UX nionpueMHUYbKOI disabHocmi. 30kpema
3aNpONOHOBAHO BUKOPUCMAHHA «AI00UHO-YEHMPUYHO20 Nnidxody» 00 HOpMy8aHHA cy4acHo20 HAnpsamy @HopMyeaHHs
83a€EMOBIOHOCUH 3 KaleHmamu ma nidkpecaeHo gakm, skull cgiduums npo mpaHcgopmayiliHi nepemeopeHHs CY4acHOi
eKOHOMIKU 810 pUHKY moeapie 00 pUHKy 8pajxceHb, Wo npu3godums 00 n0da/1bwo20 3pOCMAHHA 8axAU80CMI makoi epynu
nokasHuku yiHHocmi das kaienma, sixk Customer Value, 30kpema makozo ii cyuacHozo enemenmy, sik KaieHmcokull doceid
(Customer Experience).

Kpim mozo, y 3anponoHogaHiii po6omi gid3HaueHo 8axcaAugy poab y cmpyKmypi nionpueMHUybKk020 nomeHyiay
makux tiozo sikocmeli, 1k pizuyHa npusabaugicms (alideHmuka 6peHdy mowo), iHmeseKmyaabHicmos, KOMyHiKabeabHicMb,
eMoyiliHicmb, nepcoHanbHicMyb, MOpaabHicmb mowo. IlidkpecseHo Heo6XiOHicMb 8npo8addHceHHs sIK HO8UX IHCmpyMeHmig
supo6Huymea i npono3uyii yinnocmi (CX-design), mak i cyyacHux modesell ynpaeniHHs daHum npoyecom (CX-
management).

Kawuoei caoea: nionpuemHuybkuili nomeHyias; Macwmaby8aHHs; MapKkemuHe; KAieHMcokuli doceid; «/100duHO -
yeHmpu4Huil nioxiox.
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Marketing Components of Enterprise Potential as a Subsidiary to Business Expansion

Abstract. Introduction. The article considers the actual points of the entrepreneurial potential forming in the
current conditions of economic life with the involvement of marketing tools in order to expand the horizons of economic
activity of business entities.

Purpose. The purpose of the article is to study the theoretical aspects of realization of business potential in the
newest economic conditions, in particular the possibility of influence of the increased business potential on the process of
transition to a higher level of functioning.

Results. The article deals with the important role of entrepreneurial potential for enterprises of any organizational
and legal form. The views of outstanding scientists on the theoretical aspects of entrepreneurial potential are explored. The
issues of the important role of business scaling are considered as the key to achieving stable competitive positions in the
market. The paper emphasizes the important role of the active development of factors that determine the development of
human capital, in particular creativity, intelligence, innovation, ability to risk, etc.

The paper states that the main reason why a business in the expansion process is failing is a false or insufficiently
accurate understanding of the ideas of its business. Therefore, the article suggests the use of new approaches to improving
their own presence on the market, in particular through the entrepreneurial potential transformation, which can be
achieved with the help of marketing components of entrepreneurial activity. In particular, the use of the «<human -centric
approach» to the formation of the modern direction of forming customer relations and emphasized the fact that the
transformational processes of the modern economy from the market of goods to the market of impressions, which leads to
further growth of the importance of such a group of value indicators for the client as Customer Value, in particular Customer
Experience.

In addition, in the proposed work, an important role in the structure of the entrepreneurial potential of such
qualities as physical attractiveness (brand identity, etc.), intelligence, sociability, emotionality, personality, morality, etc.
was noted. The necessity of introducing both new tools of production and value propositions (CX-design) and modern models
of management of this process (CX-management) is emphasized.
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Conclusions. The current achievements of science in the field of entrepreneurial potential building and business
expansion testify the important role of marketing activities. Using knowledge of the behavioral economy, in particular the
use of a human-oriented approach, will enable the company to improve the design of user experience and strengthen its own

entrepreneurial potential.

Keywords: entrepreneurial potential; expansion; marketing; client experience; «<human-centric approach».
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MNoctaHoBKa npo6nemu. CyyacHa eKOHOMiKa ABANSE
Bce 6inbl macwTabHi NpoaABM CBOro PO3BUTKY Y HOBITHIX
dopmax Ta BUABAEHHAX. B HeCTabiNbHUX yMOBax Cy4acHOi
€KOHOMIKK, AK  CBiTOBOI, Tak # BiTYN3HAHOI,
NiANPUEMHULBKMIA MNOTEHUian, cepes iHWoro, Habysae
0c06/MBOT  aKTyanbHOCTI Ta CTa€ MexaHismMom 3
[ANeKoCAXKHOW fAielo ana GopmMyBaHHA KOHKYPEHTHOrO
noTteHuiany LeprKaBu. Came YKpinaeHHA
NiANPUEMHULBKOTO noTeHuiany HaJacTb 3mory
npeacTaBHMKaM  Manoro Ta  cepegHboro  b6isHecy
maclwTabyBaT B/IAaCHy CnpaBy Ta BWWTM Ha piBeHb
CUCTEeMHOro 6i3Hecy 3 NpUTamMaHHUMMU LbOMY SBULLY
NO3UTMBHUMM HaCiLKaMM.

CsiToBUI A0cCBig, CBiAYUTD, o came
NigANPUEMHULBKMIA MOTEHLiaN — Le TON iHCTPYMEHT, WO
30aTHUIA  3abe3neuynTn BWXig, i3 KPU3KW, 3MEHWUTU
6e3pobiTra, crabinisyBatm pPUHOK npaui, nigBuWmMTK
piBEHb KUTTA HACe/IEHHA Ta KOHKYPEHTOCMPOMOMKHICTb
BITYN3HAHOT eKOHOMIKM [1].

AHanis ocTtaHHiIX AochnipgXKeHb i nyb6aikauii.
BuBueHHO npobsem NiANPUEMHULBKOIO MOTeHLjiany
NpUCBAYYBaAN BIaCHI HAYKOBi pO3p06BKM 3HaYHa KiNbKicTb
ByeHux. Hanpuknags, W. llUymnetep npepncTasnas
nignpuemuyAa HOBAaTOPOM 3 BIANOBIAHMM nepesikom
3gibHocTel [2].

Posrnagann  nignpuUeEMHUUbKUI  noTeHuian  fAK
CYKYMHiCTb 3patHocTelt W P. KaHTuMnboH, ©. XaWek,
A. Mupropogcbka Towo [3, 4]. Lli aBTopu 3a3HayaThb, Wo
NiANPUEMHULBKMIA MOTEHLiaN € CYKYMHicTio ¢$axoBux
3HaHb, KOMMETEHLjiA, ynNpaBAiHCbKUX  3A4ibHOCTeN,
CXMNIbHOCTI 40 PU3MKY, TBOPYOro Miaxony, iHHOBaLiMHOCTI
HOCIiB NOTeHLjiany Towo.

Poccoxa B. Ta iHWIi XxapakTepu3ylTb «MNOTeEHLian
NiANPUEMCTBA» AK CYKYMHICTb PECYpCiB i MOXK/IMBOCTEN B
NeBHUX COLiaibHO-EKOHOMIYHUX popMaXx, siKi Npu BNAMBI
neBHUX BHYTPIWHIX i 30BHiWHIX ¢daKTopiB cepenoBuLla
MOXYTb OyTM peanizoBaHi A4NA [AOCATHEHHA Uuinen
nignpMemcTea AN 3a40B0NEHHA noTpeb cycninberea [5].

I[HwWi  aBTopM  poO3rAagalTb  NiANPUEMHULBKUN
noTeHL,ian Ha PiBHI NiANPUEMCTBA i XapaKTepu3yrTb MOro
AK CYKYMHicTb Bi3Hec-igew i cnocobis ix peanisauii, sKi € y
pPO3NOpPALMKEHHI MiIANPUEMCTBA, CYKYMHICTb BHYTPILHIX
MOXMBOCTEN MOro BAACHMKIB i nepcoHany, 34aTHICTb A0
po3BUTKY [6; 7]. Monpn 3HAYHUIN HAYKOBMN AOPOOOK Yy
3a3HAYeHOMY MWTAHHI, AOoCNiAXKeHHA ocobamBocTei
NiANPUEMHMLBKOrO MNOTEHWiaNly Ha CydYacHoOMy eTani
PO3BUTKY €KOHOMIKH, 3a/IMWAETbCA [0CTaTHbO
aKTyasbHUM.

dopmynioBaHHA Linei gocnigeHHA. MeTo CTaTTi €
[OCNIAXKeHHA TeopeTuyHmX acnekTis peanisauii
NiANPUEMHULBKOrO NOTEHLiaNy Y HOBITHIX EKOHOMIYHMX

YMOBAX, 30Kpema MOXAuBiCTb BnAvMBY 36inblieHOro
NiANPUEMHULBKOrO NOTEHLiaNy Ha Npouec nepexoay Ha
BUWMI WwWabenb PyHKLIOHYBaHHA, TO6TO MaclwTabyBaHHA
6i3Hecy.

Buknapg ocHOBHOro matepiany gocnigxeHHa. CyyacHi
MaKPOEKOHOMIYHI 3MiHM y KpaiHi BHOCATb MEBHY
AecTabinisauito y poboTy manoro Ta cepeaHboro 6isHecy.
Ane TaKe CTaHOBWLWE MA€E aKTUBI3yBaTM OayKaHHA
nignpMemuis  BUWTM HA  AKICHO HOBMK  piBEHb
rocnogaploBaHHA. 3o0kpema, 3a 40MNomoroto
YO0CKOHa/IeHHA BJIACHOTO NigNPUEMHNLLKOTO
noTeHujiany.

ETmonoria  TepmiHy  «noTeHuian» Yy  CBOEMY
€TUMONONYHOMY 3HAYeHHi MOXOoAMUTb Bif, /NIATUHCBKOTO
cnoBa «potentia» i O3HAYa€e «Cuna», «MOMKAUBOCTI,
«30aTHiCTb», AKi Tpeba BTIIUTM Yy NiIANPUEMHULBKY
AianbHictb.  3a  Apuctotenem  «aeAki  no4vaTkm i
HasmBaloTbcA 34ibHocTAMK..» [8]. Came 3paTHOCTI
pO3rnA[aTb BYUEHi Y BiAHOLWEHHI A0 NiANPUEMHULLBKOTO
noTeHujany.

AHaniz pgediHiyii  «NiANPUEMHULBKUIA  NoTeHUian»
NMOKasye 3HAaYHY HU3KY CYTHICHMX po3b6ixKHOCTEMN.
30Kpema, NiANPUEMHULBKUA NOTEHLiaN PO3rNALaloTb AK
CYKYMNHY 34aTHICTb EKOHOMIKM Ta cyb6’eKTiB
rocnofaproBaHHA 34ilicHIOBaTH BMPOBHMYO-
rocnogapcbky  AiA/IbHICTb,  BUMYCKAaTUM  NpPOAYKL,to,
nocnyrv, 3afl0BOJIbHATM 3aNUTU HacCeNeHHs, CyChiNbHi
notpebu, 3abesneyyBaT pPO3BUTOK BUPOOHMLUTBA |
CNOXMBaHHA. 3  iHworo 60Ky NiANPUEMHULBKAIA
noTeHLian MNPOMNOHYETbCA PO3rNAAaTM AK  CYKYMHICTb
HaABHMX pecypcis Towo [9].

CborogHi Hawi gepxkasi byae AOCTaTHbO CKAALHO
BUWATU Ha WAAX PO3BUTKY 6e3 aKTUBHOro NiAnpUEMLA,
AKMIM Mae nepebopoTu y cobi ncuxonorito «Kpamapsa» Ta
CNpAMYBaTU 3YCMANA Ha «HANWMCAHHA» BNACHOI icTopii
E€KOHOMIYHOrO yCnixy.

Kpawmin NoKasHUK Ons aHanisy nignpuMeMHMUTBA —
KiIbKiCTb aKTUBHUX NigNPUEMCTB. BiH NOKa3ye, HaCKiNbKK
B3arani  NiANPUEMHULBKUIN  TanaHT nowupeHun i
peanisoBaHWii B KpaiHi. Moro AuHamika ponomarae
3pO3yMITW BEKTOP E€KOHOMIYHOTO PO3BUTKY AEeprKaBu, a
TaKOX BKAa3y€ Ha BaromicTb nepeLukoa A1 NignpueEMLB y
npoueci peanisauii neBHUx 6i3Hec-npoekKTis [10].

MigkpecnMmo, Wo A PO3BUTKY NiANPUEMHULBKOTO
noTeHLiany Cy4acHiCTb BMMara€ aKTUMBHOMO PO3BUTKY
UMHHMUKIB, L0 BU3HAYAOTb PO3BUTOK JILOACLKOrO Kanitany,

30KpeMa KpeaTMBHICTb, iHTENeKT, iHHOBALMHICTb,
3[4aTHICTb 40 pPM3MKY Towo. Ha gaHomy eTani po3BUTKY
Teopii  NiANPUEMHULBKOI  AiANbHOCTI nepeBa*kHa
GiNblWicTb  BYEHMX, WO AOCAigKylTb npobaemu

nignpMEMHNLTBA, CXO4ATbLCA Ha AyMUi NPO HeobxigHicTb
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dopMyBaHHA TaKoi Moaeni NiANPUEMHMULBKOT NOBEAIHKM,
B OCHOBi AKOI JIeXWUTb MNparHeHHA [0 peanisauii
rocnogapcbKoi AiANbHOCTI, OPIEHTOBAHOI HAa OTPUMAHHA
MaKCMMasibHOro piBHA NpubyTKy [11], TO6TO AOCATHEHHA
maclwTabyBaHHA rocnoAapcbkoi AianbHocTi. Le crTae
MOX/INBUM 3aBAAKMK 3arasibHin KOMMOHEHTI
NiANPUEMHULBKOrO NOTEHLUiaNy, AKa BPAaXx0OBYE 34aTHOCTI,
MOXXMBOCTI OKpemoro npauiBHMKa, KONEKTUBY,
BMKOPUCTOBYOUM HAABHI pecypcu, 0CAraTv NeBHUX Linewn
i 3aBAaHb.

3a3HayMmo, WO  NUTaHHA  NiANPUEMHULbBKOTO
noTeHujiany € 3HaAYHO mipoto CK/TAAHUM,
6araToacnekTHUM, AMHAMIYHMM Y BAACHOMY PO3BUTKY.
Tomy Yy  [OCTaTHbO rnmboko npopobaeHomy
TEOPETUYHOMY MOJIi OKPEC/IEHOr0 MUTaHHA HeobxigHo
BM3HAYMTU  NpPIOPUTETHUA  HANPAMOK  MOAANbLIOrO
TEOPETUYHOro AO0CNiAKEeHHA. 30Kpema, 3BepHeMO yBary
Ha  3B'A30K  NIANPUEMHWUUBLKOTO  MoTeHuiany Ta
MONBOCTEN MacwTabyBaHHA BisHecy.

MacwTrabyBaHHA 6i3Hecy — ue npoueaypa, rosoBHa
MeTa AKOi — HapoLyBaHHA NPoAaKiB i NpUbyTKiB. AKWO
npoueaypa peasnisyetbCA BipHO, TO Ue B MiACYMKY
npM3BOAMTb A0 HAapOLLYyBaHHA Npogaxis i goxoais. OgHak
[AyXe 4acTo BOHa peasnis3yeTbcA HEenpaBW/IbHO, WO He
NPUBOANTb [0 3POCTAHHA NOKa3HMKIB. HaBnaku, npoaaxi
Ta NPUBYTKM 3aNMUWAIOTBCA KOJIMILHIMMK, @ OT BUTPATK
icTOTHO 36inbwytoTbea [12].

NiaANpUEMCTBO, LLLO MA€E HaMip MaclTabyBaTy BAACHW
6i3Hec, y binblocTi BUNaaKis byae cnpoMOXKHUM NEBHUI
NMPOMIXKOK 4acy OYHKLIOHYBAaTM 3 MNOMITHUM pPOCTOM
BUTpaT 6e3 36inblieHHA Aoxo4iB. Ane AKWO po3mipu
BMTPATU aKTMBHO 36iNblWytoTbCA, TO MacWTabyBaHHA
bisHecy npu3seae [0 Kpaxy BCiei rocnogapcbkoi
AiAnbHOCTI nmignpuemcTBa. Taka cuTyauis HanyacTiwe
BMHWKAE Yepes3 HeJ0CTaTHE PO3YMiHHA CYTHOCTI BNaCHOro

bisHecy Ta uinen Moro  36inblieHHA, To6TO
maclTabyBaHHA.
YnocKkoHaneHumn NigNPUEMHUNLbKUIN noTeHuian

niANPUEMCTBA Ta MOro KAKYOBMX rpasLiB, TOo6TO TOM-
MEeHeOXMEHT MalOTb  YKpinawoBaTmucA HOBITHIMM
3HAHHAMM Ta ONaHOBYBAHHAM HEOHXiAHUX HABMYOK LLLOAO
PO3LWMPEHHA MNOTEHLiaNbHUX MOXAMBOCTEN. 30Kpema
HeobXxiZHO 3aCBOITM Teopito MapKeTMHry Bepciii 3.0 Ta 4.0.
FfonoBHOIW NpuUYMHOID, Yepe3 AKy bisHec y npoueci
MacwTabyBaHHA 3a3Ha€e Hesgaui, ue xubHe abo He
OO0CTaTHbO TOYHEe PO3yMiHHA igei cBoro bisHecy. bisHec
MoXe 36inbwyBaTnca ¢i3sMYHO, 3ano4yaTKOBYBATM HOBI
HaNpPAMKW, PO3LIMPIOBATU MEpPEXY TOLLO, afne KiNbKicTb
KNIEHTIB  3aNMLWAETbCA He3MiHHO. Tomy BMHWKaE
notpeba y NisHaHHi HOBITHIX NiAXOAiIB A0 YAOCKOHA/NEHHS
BN1ACHOI NPUCYTHOCTI Ha PUHKY 30KpPema BUHWKaE noTpeba
y TPaHcPOopMyBaHHI NigNPUEMHULLBKOrO NOTEHLiany.
3BepHeMO yBary Ha KoHUenuito «mapKeTuHr 3.0».
MapkeTuHr 3.0 — e MapKeTUHI CeHCY, MPUXOBAHOIo B
KOpMopaTUBHIN Mmicii, baueHHAX i LiHHOcTAX. Lie Baxknmsuit
iHCTPyMeHT B po3pobui cTpaTeriyHoro MmanbyTHbOro
KOMNaHii  Ta  yAOCKOHaNEeHHA NiANPUEMHULBKOIO
noteHuiany. MapKeTUHr binblue He cnig Po3yMiTu TinbKn

AK NPOAaxK i BMKOPUCTAHHA PI3HMX IHCTPYMEHTIB Ana
cTBOpeHHA nonuty. KoHuenuia «MapKkeTuHr 3.0» BUCTYNaE
AK [AieBMIM crnocib KomnaHii Ha CTBOpPEHHA [AoBipwu
cnoxusauis [13].

A [0 npouecy AOHeceHHAM iHdopMaLii, Lo CTBOPIOE
JOBipYy  CMOMWBAYiB, CNig  3a/y4uTM  KOHUEnNLio
«MapkeTuHr 4.0», 60 came LA KOHUEMNLiA BPaxoBYE BCi
ocobnusocti BegeHHA bisHecy y «digital-enoxy», fAka
TPMBAE Ha Cy4acHOMY eTani po3BUTKY cycniibcTea [14].

B Tak 3BaHy «digital-enoxy» 6peHA noBuHeH HabyTtu
NIOACBKUX AKOCTEM — CTaTM APYrom, YacTUHOW CTWUAIO
WUTTA  CMNOMKMBaya, CTatM binbl 4YecHum, TOBTO
niaANPUEMCTBA, 30KpemMa Moro bpeHs un BpeHan, matoTb
OEMOHCTPYBaTU  NIOACBKI  AKOCTi, wWob nobyaysatu
BiIHOCUHM 3i CMOXKMBaAYEM Ha pPiBHi NtoauHa-noaMHa. Le
HajacTb 3MOry Kpalwe JoHectn igeto 6isHecy po

CMo’KMBaya.

Came pgna uUboro  Mae  TpaHchopmyBaTUCA
NiANPUEMHULBKUI NOTEHLaN, AKMIA Ma€E 3a3HATU NEBHUX
3MiH Yy QopMyBaHHi BAACHMX 343THOCTEM  BipHO

npauloBaTM 3 PUHKOM, 30Kpema OfaHyBaTM BMIiHHA
40oNaTM nepewkogum, H6ap'epu puHKy Towo. [na uporo
cnyryBaTMume Takuit epeKTUBHUM IHCTPYMEHT, K «human-
centric» MapKeTuHr, abo «1t0AMHO-LEHTPUUYHUIA» Niaxia.

[xepena TepMiHy «IIOANHO-OPIEHTOBAHMIA nigxig»
abo «OANHO-LEHTPUYHUIA NigXia» noxoaatb Big chepu
KNiEHTOL,EHTPOBAHOT ncuxoTepanii. JTIoANHO-LEHTPUYHUIA
niaxif, OTPUMaB aKTUBHOTO po3BUTKY B 60-70-Ti pokn XX
CT., CTaBLUM OAHUM 3 AyKepen ryMaHiCTUYHOI NCUXONOTii, a
MOro 3aCHOBHMKaMM i BUSHaHUMM Nligepamm BBaXKatoTbCA
K. Poaxkepc Ta A. Macnoy [15].

JlloANHO-OpiEHTOBAHMIA  Niaxia  CTae  BaXK/MBOHO
KOHKYPEHTHOIO nepeBarot cyyacHoro 6isHecy. AHanis
pO3BMTKY bi3Hec-TexHO/OriM CBiAYMTL NpOo Te, WO Le
KiNbKa [ecATUNITb TOMY TOM-KEPiBHUKAMU  BEIUKUX
KOMMaHi HaluacTilwe npu3Havyanu cneujanictis vy
BMPOOHUUTBI Ta HanarogxeHHi BMPOOGHWYOro npoecy
TOWoO. Ane CbOrofleHHA BKAa3y€e Ha Te WO 3HAHHA PUHKY
CTano HaBiTb Ba)kausiwe. Y nepiog rnobanisauii Ha

nepwuvin  naaH  NOCTaZM  HABUYKW  PO3BUTKY i
macwTabyBaHHA KomnaHii. Came TOMy BKJ/IHOYEHHA
iHCTPYMEHTIB  /JIIOAMHO-LEHTPUYHOrO  niaxoay Ao

CKNaA0BMX NiANPUEMHULbKOIO NOTEHLiany NignpuMeMcTBa
€ HarasbHO noTpeboto cyyacHoro bisHecy.

AKLWO NigNnpMEMCTBO Yy NpoLeci po3wmnpeHHs bisHecy
(macwTabyBaHHi) Mmae Hamip BNAMBATM Ha CMNOXMBaYa fAK
apyra 3 meToto  36inblweHHA X KinbKocTi, TO
NigNPUEMHULBKMIA MNOTEHLWian Ma€E BONOAITU TaKMMMU
atpubytamm, Ak physicality, intellectuality, sociability,
emotionality, personability, morality [16], To6To ¢i3nyHa
npuBabamBicTb (aipeHTMKa 6peHay ToWo),
iHTeNeKTyaNbHICTb, KOMYHiKabenbHiCTb, €eMOL,iNHICTb,
NePCOHANbHICTb, MOPAJIbHICTb TOLO.

®isnyHa npueabausictb bpeHay (norotun, KoabopoBsa
rama, AuM3aiH TOLLO) 3A4INCHIOE 3HAYHWI BNAMB Ha
NOTEHLUiMHMX Ta BXe HaABHMX KhieHTiB. LWloao
iHTeNeKTyanbHOCTI, TO nianpUeEMCTBO MaE
NPOAEMOHCTPYBATU TaKy B/IACHY AKICTb 32 AOMOMOroto
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NnpeacTaB/eHHA Cy4YaCHMX HOBITHIX igel, iHHoBaUjN,
CYYaCHUX LUAXIB A0 PO3B'A3aHHA NPO6eM CNOXKMBaYIB Ta
3a40BONEHHA iX aepani 6inbwumx 3anuTie. LLogo Takoi
AKTYaNbHOI pUCU NIANPUEMHMUBKOIO MnoTeHuiany, AK
KOMYHiKabesbHicTb, TO 3BEpHEMO yBary Ha KOHUEMLLito
mapkeTuHry 3.0, aBTOpM AKOI 3a3HavaTb: «Big, NPOAYKTIB
[0 CMnoXXuBadis, a gani — Ao fawoacbKoi aywi» [13].
MianpMEMCTBO Ma€e 3a A0OMOMOroH B/lacHOro bpeHay Ta
KOMYHiKaTMBHOI CKNagoBoi NigNPUEMHULLBKOTO
NOTEeHLiany 3any4aT CNOXMBaYiB 40 Aianory.

Uono HactynHoro aTtpmbyTta NiANPUEMHULBKOTO
noTeHujany, AK eMOLiMHICTb, TO Ni3HaK4YM BAACHY iaeto
6i3Hecy MiANPUMEMCTBO Ma€ HaLMXaTU CTBOPEHUM
NpPOAYKTOM CNoXuMBaua, HagaT1 emMouiiHoro
3abapBneHHs Towo. PucM  emMouiHOCTI  CKnagHo
NPUCTOCYBAaTU [0 YiTKMX EKOHOMIYHUX MOKa3HUKIB
po3BUTKY Bi3Hecy, A0 Moro macwTabyBaHHsA, ase CborogHi
MW PO3YMIEMO, LLO Bi3HEC BXKe A0CTaTHbO AABHO BUIMLLIOB
32 MeXi CyTO EKOHOMIYHOI KaTeropii Ta CTaB Takum
«OPraHiaMoM», AKOMY [AiMCHO npuUTaMaHHi emouii y
NeBHOMY PO3YMiHHi.

Taka npuKmeTa CY4YacHoOro BUrNAQy
NiANPUEMHULBKOrO MOTeHLUiany, AK MepCOHaNbHICTb,
roBOpMTL NPO HeobxiaHicTb dopmyBaHHA y NigNPUEMCTBA
Ta 1oro 6peHAay YiTKOI MO3MLUIi, WO BUKAMUKAE 3BOPOTHY
pPeaKLUilo Yy CnoXumBaya, HaBiTb €emnaTito y neBHUX
BMMagKax. TepmiH «personability» gocnisHo 3 aHraiicbKoi
nepeKknagacTbCa fAK NpuMBabAMBUNA, NpeaCcTaBHULLbKUIN
TOWO. AKWO AMBUTUCA Ha LUEeN TepMiH Kpisb npusmy
NiANPUEMHNLBKOrO NOTEHLiaNy, TO NePCOHANbHICTb — Le
BMiHHA 6paTu BiANOBIAANbHICTb 3@ BAACHI Aii, e YecHicTb
Yy Aianosi KOHTaKTHMMMK ayguTopismu Towo. Came ue ¢
CTBOPIOE NPMBaBAMBUIA NO3UTUBHUI 0BPA3 NiZNPUEMCTBY
Ha PUHKY Ta Y BiAHOCKHAX 3 NOTEHLiNHUMM Ta peasbHUMM
CNOXXMBAYaMM.

3BepHemo  yBary Ha e oguMH  aTpubyt
NiANPUEMHULBKOrO NoTeHuiany, Akum Tpeba BoioAiTH 3
METOLO 34iiCHEHHA BAACHUX NParHeHb WO A0 36inblUeHHA
rOpU30HTIB rocnogap4oi LIANBHOCTI To6TO
MacwTabyBaHHA 6i3Hecy. Ue  «morality» abo
MOpanbHicTb. Cyy4acHa KOHLeNUia CcoLiaNbHO-ETUYHOrO
MapKeTUHTy nepeabayvae Taky NOBeAiHKY NignpuemcTaa:

— GOpPMYNOBAHHA OCHOBHMX LiHHOCTEMN i NpuHUMMIB
AisnbHOCTI;

— PO3BUTOK | BUKOPUCTAHHA CTPYKTYP YNPaBAiHHA, AKi
[03BO/IAIOTL PO3NOBCIOAMKYBATU E€TUYHY TMOBEAIHKY B
cepeavHi opraHisadii;

— po3pobNeHHs | MNPUNHATTA CTaHAAPTIB eTUYHOI
noBeAiHKM BIiANOBIAHO A0 nNpU3HayeHHa | cdepun
OiANbHOCTI opraHisauii;

—3a0X04YeHHA i nponaraHaa AOTPMMAHHA CTaHAapTiB
€TUYHOI NOBEeAIHKMK;

—3anobiraHHA Ta BMpPiWEHHSA KOHONIKTIB iHTepeciB B
OpraHisauii, AKi MOXyTb NPMU3BECTM [0 HEEeTUYHOI
NOBELiHKM;

— CTBOPEHHA MeXaHi3My i CUCTEMM KOHTPOAK ANA
MOHITOPUHTY, NiIATPUMKKM Ta 3abe3neyeHHA SOTPUMAHHA
HOPM eTUYHOI NOBEAIHKY;

— CTBOPEHHA MEXaHi3mMy CNPUAHHA NOIHPOPMOBAHOCTI
npo HeeTUYHy NoBesiHKy 6e3 cTpaxy penpecin;

— BU3HAHHSA i BXUTTA 3aX0A4iB WOAO CUTyaLil, KOu
MicueBi 3aKOHW ¥ HOPMATMBHI aKTM BiAcyTHI abo
BCTYNatoTb Y KOHPIKTI i3 HOpMaMm eTUYHOT NOBELiHKY;

— NPUMAHATTA | BMKOPUCTAHHA BCECBITHbO BU3HAHUX
CTaHOAPTIB  €TUYHOI  MOBeAiHKM MpU  NpOBeAEeHHi
[OCNiAXEeHb HA NIOACbKUX ICTOTaX;

—noBsary A0 TBapWH Y TUX BUNAAKaxX, KoM opraHisauis
BN/MBAE Ha IXHE XWUTTA abo iCHyBaHHA, BKAOYAKOYU
HaflaHHA KpalWuMx YMOB YTPMMaAHHA, pPO3BEeAEHHS,
BMPOOHMLTBA, TPAHCNOPTYBAHHA | BUKOpUCTaHHA [17].

NianpMeEMCTBO MaTMme 3MOry PO3LIMPUTU MacluTabu
B/IACHOI rOCMOAAPCbKOI  AiANbHOCTI 30Kpema W 3a
[OMOMOrol0  OrfaHyBaHHA NPUMHUMNIB  COLiaNbHOI
Bif4NOBIAANbHOCTI, WO HA CbOrOAHI € AyXKe aKTyaabHUM
NMUTaHHAM 4Yepes Te, WO CYCniNbCTBO MepebyBae y CTaHi
KpalHbol CcTypbOBaHOCTI Ta 3aHEMOKOEHHA MUTAHHAMM
coujianbHOI opieHTOBaHOCTI BisHecy.

3 Uil  MeTo  NpeacTaBNAETbCA  AOLiINbHUM
OMaHyBaTM K/IKOYOBY HAaBUYKY Cy4acHOT LMdpoBoi enoxu, a
came NIOANHO-LLEHTPUYHUI NiaxXif, SKUA CTAaE BaXKAUBOIO
KOHKYPEHTHOO nepeBaroto cy4yacHoro bisHecy.

Ha pgaHomy eTani pO3BMTKY CBITOBOrO PUHKY Cy4YacHi
niANpMEMCTBA  MaloTb  MpauloBaTM B [OCTATHbO
arpecMBHOMY CepeloBULL, 30KpeMa KoMnaHii HeobxiaHo
NoCTiMHO NPUIMMATKU HOBI pileHHA. | Taki HOBI pilIeHHA —
Le He TiIbKM iHHOBALi, NPO AKi BeAyTb MOBY NepeBaXKHa
6inbLwicTe KomnaHil. Lie # cknagHwui TpaHcpopmaLinHu
npouec, AKUIA CNOHYKaE MigNnpPUEMCTBO pyxaTuca ynepega,
30KpemMa CnpAMOBaHWM Ha GOPMYBaHHA cUCTEMMU
«NOANHO-OPIEHTOBAHOCTI» HAa NEBHOMY MiANPUEMCTBI.

AKWO KinbKa AecATUNiTb TOMY TOM-MeHeaKepamu
BE/IMKMX KOMMaHiA yYacTiwe 3a Bce npu3Havyau
nepcoHanii, AKi € BUMCOKOAKICHMMM daxiBuamM came y
BUPOOHMYOMY NpOUECi, TO CbOrOAHI 3HaHHA PUHKY
OTPMMANO HaBiTb GiNbW 3HAYHY POab Y PYHKLIOHYBaHHI
nignpuemcrea, i TOMy B LEHTpPi YyBarM ONUHUAKCA
KOoMneTeHUil MmapKeTosioris. Y nepiog rnobanisauii
nepLwopaAgHUMM CTanu HaBWUYKM PO3BUTKY i
MacwTabyBaHHA KOMMaHii.

B)ke Maike AecATUAITTA cydacHa eKOHOMIKa aKTUBHO
TpaHCPOPMYETLCA Bif, PUHKY TOBapiB A0 PUHKY BPaXKEHb.
KOAMWHI  KAo4YoBi MOKA3HWUKKM LiHHOCTI AnA KAiEHTa
(Customer Value) Bxe He BigirpatoTb 3Ha4yHOI poni, a
3aMiCTb KOHKPETHUX CMOXKMBYMUX BNACTUBOCTEN NPOAYKTY
HOBOFO  3HA4YeHHA  HabyBae  KKOHTEKCTYya/ibHICTb»
CTBOPEHOrO MNPOAYKTY, WOro Bpana Ta A[OpeyHa
nponosuuia Towo. KOHKYpeHTHOK MepeBarol CTaE He
npocto 6peHa, a ioro iHpopmMaLiiiHe OTOYEHHSA, IKE MaE
6yTM CTBOpPEHe He WTy4yHOo, a MaTu axepena 3 «word-of-
mouth advertising», TO6TO «3 BycT B ycTa» UM «capadaHHe
pagio». LLloao Takoro Ba*K/AMBOro NOHATTA AK NOANbHICTb
oo 6peHgy, TO CcbOroAHi 6inblWw BaXXAMBUM CTaE€
BNpoOBaAKeHHA «xabiTyanisayii» (3 aHrn. «habitual» —
«3BMYaHMI»), TOBTO CTBOPEHHA NOBCAKAEHHOT, 3BUYHOI
ANA NIOONHKN, MaliKe PYTUHHOI, 3BUYKM BUKOPUCTOBYBATH
NpoAayKTM came BW3HayeHoro 6peHay. Kpim Toro vy
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NIOANHO-LLEHTPUYHOMY Nigxoai NiANPUEMCTBO MaE He
TibKM  3a6e3neynTn y4yacTb BAACHOTO MPOAYKTY Y
3BUYHOMY KWUTTI JIIOAMHKU, @ W CTBOPIOBATU TaK 3BaHi
6ap’epun ans Buxoay, TOBTO YMOBHI NepewwKoan Ha Waaxy
KNi€EHTA A0 aHa/NOrYHOro TOBapy iHWOro NigNPUEMCTBA.

BMKOpUCTaHHA 3acTapinvx nigxo4iB y PO3BUTKY
CNOXKMBALbKUX LLIHHOCTEM TArHe 3a coboto NiaBULLLEHHA
«cost of aqusition», TO6ToO BapTOCTi 3a/1y4EHHA KNIEHTIB A0
TAaKOro piBHA, AKWMI npussese A0 HepeHTabenbHoOro
dYHKUIOHYBaHHA NignNpUeEMCTBA.

3 meTol MacwTabyBaHHA 6i3Hecy Ta NiABULLEHHSA
BNIACHOTO  NIANPUEMHMULbKOIO  MOTEHLiany  CyyacHi
NiANPUEMCTBA NOYMHAIOTL LIYKATW HOBITHI pecypcu and
pPO3BMTKY BJ/lacHOi 6asm crnoXkuBadis. | cepes TaKux
pecypciB 3Ha4YHy PpoOJib MNOCIAAE KNEHTCbKUN [0CBIA
(Customer Experience, CX). KnieHTcbkuit poceig — ue
CYKYMHICTb BCiX MiKpOB3aEMOAIM MiXK KNiEHTOM | 6peHaom
3 MOMEHTY, KOAM MNOTEHLiNHUI CnoXKuBay Bneplue
OTpMMaB nepLli Big,OMOCTi NPO KOMMaHito.

CX BpaxoBye BeCb [0CBif, B3aEmMOAji KOpMCTyBaya 3
NpoAyKTomM i Horo meToo € 36inbleHHA  piBHA
3ag0BonieHOCTi i nosnbHocTi (loyality) KnieHTis. Bce ue
MOKe BYyTM rapaHToBaHe Ti/IbKM 33 YMOBM MO3UTUBHOIO
[0CBiAYy B3aEMOZi KNiEHTA 3 KOMNAHIEHD.

Cnig 3a3HauYnTH, WO CbOroAHi BXKe A0CTAaTHA KiNbKiCTb
Cy4acHUx KOMMaHin peanbHO cnocrepiratTb
TpaHCHOPMALIHUA CTaH PUHKY Ta 34iNCHIOTb CNpobu
BiZANOBIAATN BUK/IMKAM CbOTOAEHHA. Ane y LbOMy NpoLeci
BMHUKAIOTb TPYAHOLLi, 30Kpema yepe3 HeedeKTUBHICTb
3aCTOCYyBaHHA came NPOAYKTOBOI MoAeni ANA NobyaoBM i
YyNpaBAiHHA NPU3HAYEHUM ANA KOPWUCTyBaya AOCBiZOM.
HeobxigHo BnNpoBaa)KyBaTM AK HOBi  iHCTPYMEHTU
BUPOBHMUTBA i Npono3uuii uiHHocTi (CX-design), TaK i HOBI
mogeni ynpasaiHHA ZaHum npouecom (CX-management).

B npoueci cTBOPEHHA KNIEHTCbKOro A0CBiAYy KOMMaHil
3abyBatoTb, WO HaraTo BaXK/AMBUX TOUOK LOTUKY KAIEHTA 3
NiANPUEMCTBOM 3HAXOAATbCA 3@ MeXaMu «PUHKOBUX
BiAHOCUH», TOMYy Le pa3 nNiAKPECIMMO BaXAMUBICTb
nepexoAy Bif, «KMEHTO» A0 «JIIOANHON-LLEHTPUYHOCTI, 60
[ocBig, — ue HabaraTo 6ifblue, HiXK NPOCTO NPOAYKT i AnA
MOro NpoeKTyBaHHA HeobXiAHO BPaxOBYBaTU HEe TiNIbKK
notpebu «knieHTa», a W 6araTo iHWKUX «NIOACHKI»
UMHHMUKIB, LLO BN/MBAOTbL HA NPOLLEC NPUNHATTA PilleHb:
KOHTEKCT, eMOU,ii, KOTHITUBHI BUKPUBAEHHA TOLLO.

BucHoBKK. [liANpUEMHULBKMIA NOTeHuian — Uue
HEeBUYEpPNHE AXKepeno AOC/iAKEeHb, pe3ynbTaTh AKUX
HagagyTb  3MOry niANPUEMCTBY  OTPUMATU  HOBITHI
KOHKYPEHTHI nepeBarn Ta BTPMMATW BJlaCHE Micue Ha
PUHKY.

CyyacHi HapbaHHA Hayku y cdepi ¢opmyBaHHA
NiANPUEMHULBKOrO MNOTeHUjany Ta MacliTabyBaHHA

bi3Hecy cBia4aTb NPO BaXAUBY PONb MapPKETUHrOBOI
OiANbHOCTI.

3a pgonomorow  NOANHOUEHTPUYHOI
nignpuemcrsa KNIEHTCbKUN  [OCBIA
CTpaTeriyHO MNepeBarold  KOMMAHIi  Ta  BaXK/MBOHO
YacTMHOK  NiANPUEMHWULbBKOTO  NOTEHLUiany,  AKWK
NPaKTUYHO HEMON/MBO  CKOMIlOBAaTM  KOHKYPEHTaM.
Mignpuemcteo byae matume 3mory chopmyBaTh TaKy
mozaenb KPOCCHYHKLIOHANBbHOTO BiATBOPEHHA
KOpUCTyBaLbKOro [JocBigy, AKa 6Oyae OCHOBOW AnA
bopmyBaHHA KNiEHTOLEHTPUYHOI KOpnopaTUBHOI
KYNbTYpPU, WO CTAaHE OAHIEI0 3 KAHOYOBUX KOHKYPEHTHMUX
nepesar.

BMKOpPUCTAaHHA 3HaHb 3 MOBEAIHKOBOI EKOHOMIKW,
30Kpema BUKOPUCTAHHA NHOANHO-OPIEHTOBAHOrO nigxoay
HaAacTb 3MOry MiANPUEMCTBY NiABUWNTU edEeKTUBHICTb
NPOEKTYyBaHHA KOPMCTYBALLbKOrO [A0CBiAYy Ta YKpIinuUTK
B/TACHUW NiZNPUEMHULbKUI NOTEHUian.
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