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Macuita6u HeBJa4 Ha pUHKY HOBHMX Ta iHHOBaliMHUX NPOAYKTiB!

Anomayis. [locaidxceHo macwmabu Heeday HA PUHKY HOBUX ma iHHO8ayiliHUX npodykmis. YcmaHo8.1eHo, Wo pigeHb
Hegday npodyKmie Ha puHKy € 8UCOKUM [ Koausaemucsa 8id 40 do 95 eidcomkis. Ompumani po36ixcHocmi 8 oyiHyi pieHs Hesdaui
3yM08/11010Mb HeobxidHicmb 6inbw demasnbHO20 AHANI3y NPUYUH, WO 8UHA4YamMb makull po3kud pesyabmamis. [logedeHo, ujo
MapkemuH208i ma KoHcaamuHeaosi azeHyii 6esnidcmasHo i ceidomo 3asuujyroms gidcomku KomepyiliHux Heedau npodykmie 3
Memomw 3a1y4eHHs: NOMeHYIlHUX KaleHmie 0151 nepeKoOHaHHs ix y momy, wjo cmeopeHi npodykmu He 3Halidymb €8020 Micysl HA
DPUHKY, Bumpamu Ha po3po6Ky ma komepyianizayito npodykmis He nokpuromucsi doxodamu 8id ix npodasxcy, a 3apadumu yvbomy
MOJNCHA 3aM08UBWU 810N0B8IOHI nocayau yu KoHcyabmayii. 3’sacosarHo, ujo 3aguujeHi eidcomku pieHs Heedau npodykmie Ha puHKy
MakKoxi¢ NOsICHIMbCsl HedoCKOHaaicmo MemoduyvHoi 6a3u 3 ii 06.iKy, ocKiibKU 00 OYIHKU MAaKoXiC 8KAYAIOMb i KiAbKICMb
gidcissHUX Ha emanax iHHOBayIliHO20 Yukay Hesdaux idell, koHYyenyili ma npomomunie HO8UX ma iHHogayiliHux npodykmie.
PoszasiHymo pe3ysabmamu npogedeHux 00caidxceHb 3 8U3HA4eHHs1 pigHs Hegedaui, siki He nidmeepdicytome puHkoguil migh npo
8uUCOKe ii 3Ha4eHHs1, a Hagodsimb cepedHill pe3yibmam Headauiy 40%, akull mpumaembscs HA Yitl NO3HAYYI NPOMA20M OCMAHHIX
50-60 pokie. YcmaHossaeHo, wo 6azamopiuHi Haykosi docaidiceHHsi, nosiea npodgbeciliHux acoyiayiii, npucesiueHux HO8UM
npodykmam, 3anposadiceHHs pI3HUX HA84a/AbHUX MpeHIH2I8, Kypcis, 8UJAHHS KIIbKOX HAYKOBUX HCYPHA/IB, NPUCBAYEHUX
po3pobyi Hogux npodykmis, - HedocmamHb0 6o 306CiM He BNAUHY/IU HA 3HUNCEHHS 8I0COMKA KOMepYIlHUX HesdaH.

Kawuoei caoea: punkosuil ycnix; puHkoga Hegdaua; iHHoeayiliHuii npodykm; emnipu4Hi 00CAiOHCeHHS; KAYo8i
¢axkmopu ycnixy.
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The Scope of Failure Rates in the Market of New and Innovative Products

Introduction. A significant progress has been made in recent decades in developing new and refining existing methods
to research consumer needs and inquiries, to understand their behavior. This was expected to reduce the number of failures in the
market of new and innovative products. However, the level of product failure remains consistently high and is estimated to vary
from 40 to 95%. Such considerable differences in the estimation of failure rate make it necessary to analyze in more detail the
reasons that determine such a significant variation in results. Equally important is the analysis of empirical studies that have been
performed to assess the actual volume of market failure.

Purpose. The purpose of the study is to analyze empirical studies conducted to assess the market failure rates of new and
innovative products, as well as the factors that determine the significant variation in the outcome of the failure measurement.

Results. The scope of failures rates in the market of new and innovative products. It is revealed that marketing and
consulting agencies unreasonably and purposely overestimate the percentages of commercial failures of products to attract
potential customers, to convince them that they created products will not find their place in the market, the cost of developing and
commercializing products will not be covered by their revenue sales, and you can reduce the risk of failure by ordering appropriate
services or advice. It was found that the high percentages of the failure rate in the product market are also explained by the
imperfection of the methodological base for its accounting, since the evaluation also includes the number of failed ideas, concepts
and prototypes of new and innovative products eliminated at the stages of the innovation cycle. Thus, it was found that the inflated
failure rate is a market myth. The idea that 80-95% of products are failing in the market is popular and widely used in media, but
it is not true because the actual percentage of failures is much smaller. The article presents the results of actual empirical studies
to determine the failure rate, which does not confirm the market myth of its high value, but gives the average value of failure at
40%, which has been kept at this level for the last 50-60 years. The failure rate varies depending on the country and industry.
Overall, in the industrial market the failure rate is slightly less than in the consumer market.

Conclusions. Years of research and practical activities devoted to the development of new and innovative products have
little or no effect on reducing the percentage of commercial failures. The emergence of professional associations dedicated to new
products; introduction of various disciplines, workshops, courses, etc; the publication of several scientific journals fully dedicated
to the development of new products also did not in any way reduce the failure rate. Therefore, the search for new ways of reducing
this indicator is becoming more relevant, both from a scientific and practical point of view.
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MNocTtaHoBKa npo6aemu. 3a ocTaHHiI AecaTuniTra byno
[OCATHYTO 3HAYHOrO Mporpecy B po3pobsieHHi HOBMX Ta
YAOCKOHANEHHI YMHHMX METOAIB AoCniAxKeHb noTpeb Ta
3aNUTIB  CMNOXMBAYiB A0 PO3YMIHHA X KyniBenbHOi
noseAiHkM. OUikyBanocs, WO Le npussese A0 3HUMKEHHSA
maclwTabiB HeBOAY Ha PWMHKY HOBMX Ta IHHOBAULMHWUX
npoayKkTiB. PiBeHb HeBAa4Y NPOAYKTIB 3a/IMLLAETbCA
cTabinbHO BMCOKUM i 3@ Pi3HUMM OLiHKaMW KOJIMBAETLCA
Big 40 oo 95 BiacoTKiB. 3HauyHi PoO36iXKHOCTI B OUiHU
BE/IMYMHM HEBAAYI 3YMOB/IOOTbL HeobxigHicTb 6inbL
AETaNbHOro aHanisy NpPUYMH, WO BWM3HAYalOTb TaKuUM
po3Kua, pesynbTaTiB. He MeHW aKTyabHUM € aHanis
OaHUX eMNiPUYHUX [O0CANigKEeHb, AKi BMKOHYyBa/iucA 3
METOI0 OLLIHKM peasibHUX 06’emiB pUHKOBOI HEBAAMI.

AHanis octaHHiIX AochnipgXKeHb i ny6aikauii.
MacwTabu HeBAay HOBMX Ta IHHOBALMHWX NPOAYKTIB
noYann Aocnigyeatu 3 NnovaTky 60-x pokKiB XX cToniTTa B
CLUA Ta KaHagi, a Tpoxm 3rogom i B €Esponi. Cepepg aBTopis
TAaKUX eMMipUYHUX AO0CAigKeHb HeobxigHO BuAinuTu:
C. Crawford, R.Cooper, A.Page, S.Edgett, A. Griffin,
M. Adams, D. Simester, H.Yyxpaii Ta iH. AHanoriuHi
OOCNioKEeHHA BUKOHYBANW i Taki NpOBigHI AOCAIAHULBKI
Ta KOHCANTUHroBi KomnaHii cBiTy: Venadar, AcuPoll,
YouBrand, Nielsen, CopernicusMarketing, Ernst&Young.

dopmyBaHHA uinen BOCNiAXKEHHA. MeToto
OOCNIAXKEHHA € aHani3 eMnipuyHuX [JOoCNiAXKeHb, AKi
BMKOHYBa/MCA O/151 OLiHKM MacluTabis pUHKOBOI HeBAavi
HOBMX Ta iIHHOBALMHMX NPOAYKTIB, @ TAKOX MPUYMH, LLO
BM3HAYaloTb 3HAYHWWA PO3KMUA pe3y/abTaTiB 3 OLIHKK
BE/IMYMHU HEBAYI.

Buknag, OCHOBHOro martepiany  AOCNiAXKEHHS.
OCTaHHIMK [ecaTUNITTAMM 3 AiN0BUX Mejja, 3 caiTiB
MAPKETUHIOBMUX areHui HaaxoauTb iHbopmauis, wo 80-
95% Bciei iHHOBAUiMHOI 4M HOBOI MpOAYKLii, AKa
BMBOOMTBCA Ha PWHOK 3a3HAaE Ha HbOMY HeBAaui
(komepuiiHoro «nposany»). Ha gymky G. Castellion Ta
S. Markham [1] HaBegfeHi BigCOTKM € pUHKOBUMM Mipom
(«micbkoto lereHAol0»), OCKINbKM  AaHi  emMnipuyHmX

OOCNiAXKeHb He NiATBEPAXKYTb Uei NonyaspHui miod.
loea npo Te, wo 80-95% npoayKTiB NPOBANOETLCA HA
PUHKY € nonynapHo1o, 3araNbHOMNPUHATOLO,
3arasibHOBXMBAHO B MeJjia, asie BOHA € HeNpaBAMBOIo,
OCKIiNIbKM PaKTUUYHWI piBeHb HeBAaYi CTaHOBUTb 6M3bKO
40 BifCoTKiIB.

3aBWLWEHI BIiACOTKM KOMEPUAHUX HeBAa4y — Lue
TEXHOJIOTiA MaHiny/IloBaHHA NiIAMNPUEMHULIBKOIO AYMKOIO,
AKa BMKOPUCTOBYETbLCA MapKeTUHIOBMMMU Ta
KOHCaNTUHIOBMMM  areHuiaMu  gna  NepeKoHaHHA
NOTEHUiNHUX KNIEHTIB Yy TOMY, WO CTBOPEHWUN HUMMU
NPOAYKT He 3Hailge CBOrO MICLA HA PUHKY, BUTPATU Ha
po3pobKy Ta KOMepLiiaii3aLito NPOAYKTY HE NOKPMUIOTLCA
[0X04aMK Bif, MOro Npoaay, a 3HU3UTU PU3UK HeBAadi
MO>KHa 3aMOBMBLUM BiANOBIAHI MOCAYIM UM KOHCYNbTaL,i.

OKpim TOro, 3aBULLEHI BiACOTKM PiBHA HeBAAYi TaKOX
NOACHIOIOTLCA HEAO0CKOHaNICTIO MeToauyHoi 6asmn 3 i
06NiKy, OCKi/IbKM 40 OLHKM TaKOX BK/IHOYALOTb i KiNbKICTb
BiZCIAHMX Ha eTanax iHHOBALiMHOIO UMKy HEBAANMX ioen,
KOHLEeNUiM Ta NpOTOTUMNIB HOBWUX Ta iIHHOBALIMHMX
npoayktis. Tak, |. KpacHOKyTCcbKa [2] HaBoAWTb HACTynHi
umopwu: i3 100 inen oo po3pobneHHs bepetbes 26,6%, Ao
ctagii BunpobyeaHb goxogauTtb 12,4%, yBegeHUMMK i
KomepuiiHo ycniwHumm € 9,4%. M. Nepepea [3] HaBoAUTL
HacTynHi pe3ynbtath nposegeHoro B CLLUA onuTyBaHHA
MeHeKepiB HayKOBO-A0CNIAHMX BigAiniB: 3 KOXXHMX 100
HOBUX igen — 39 BK/OYAOTbCA B TEXHO/IOMNYHUI NpoLLec,
17 poxopATb A0 MOro 3aBepluasibHUX eTanis, 8 HOBUX
TOBapiB MonagatTb Ha PUHOK i nvwe 1 BOAETbCA MOro
3aBotoBaTu. J1. CuHuuA [4] cTBepaKYE: MMOBIpHICTb TOrO,
WO HOBa igeA NepeTBOPUTLCA B KOMEPLIMHO yChilHUA
NPoAYKT, A0piBHIOE BCboro 1%. B Tabn. 1 HaBedeHi AaHi
Bifl, KOHCYNbTAHTIB, HAYKOBL,iB, iIHPpOpPMaLLiA 3 NiAPYUYHUKIB,
maTepianM 3 OHMAMH-KYPCiB Ta iHWKWX JAxKepen, SKi
PO3MOBCIOAKYOTb Mid NPO 3aBULLEHNI BIACOTOK HEBAAY.
Us Tabnvua He € QOKasom TOro, WO BiACOTOK HeBAay
ctaHoBUTL 80-95%, a niaTBepaKye, WO uUe €
3ara/IbHONPUNHATOKO AYMKOHO.

Tabaunua 1 «MigiuHi» macwTabu HeBAAY HA PUHKY HOBUX Ta iIHHOBALLIMHUX NPOAYKTIB

Ne AsTop/Oskepeno iHbopmauii Pik KpaiHa MacwTab HeBaay
1 J. O'Meara 1961 CLWIA 80%
2 B. Schorr 1961 CLIA 89%
3 P. Hopkins, C. Bailey 1971 CLWIA 80%
4 H. Schlossberg 1990 CLUA 95%
5 R. Schultz and K. Braun 1998 CLWIA 85%
6 OocnigHuubka KomnaHia Nielsen Bases (Booz Allen Sales Estimating System) 1998- CLLIA 95%
Ta Ernst & Young 1999 €spona 90%
7 K. Clancy 2006 CLIA 90%
8 | J. Gourville 2006 CLUA 40-90%
9 AreHuis Copernicus Marketing 2010 CLWIA 80-90%
10 R. Berman 2010 CLIA 81%
11 H. Friedman 2011 CLIA 80%
12 K. Dillon 2011 CLWA 80%
13 R. Wengel, gocnigHuubka komnaHia Nielsen 2014 CWA 85%
14 | Ch.Hill, G. Jones 2015 CLLIA 80-90%
15 | S. Scott, mapkeTuHrose areHTcTeo You Brand Inc 2017 CLIA 80-90%
16 | M. Graber, mapketuHrose arentcreo AcuPoll 2017 CLUA 95%
17 KoHcantuHrose areHtcTso Venadar 2019 CLIA 80%

Lcepeno: cknadeHo 3a [1; 5; 6; 7; 8]

109



https://hbr.org/search?term=john%20t.%20gourville
https://www.innovationexcellence.com/blog/author/michael-graber/

EarekTpoHHe HaykoBe paxoBe BHAAHHS 3 eKOHOMIYHHX HayK «Modern Economics», No16 (2019), 108-114
https://modecon.mnau.edu.ua | ISSN 2521-6392

AKWOo  MidiyHMIA  noKasHMK y  80-95%  He
NiATBEPAKYETbCA, TO AKOK € CMNPaBKHA BeWYMHA
HeBAaui? MpoaHanisyemo AaHi gocnigrKeHb. Tak, y 1963-
1968 pokax KOHCanTMHroBa KomnaHia Booz, Allen &
Hamilton npoaHanisysaswu Biarykn 800 KnieHTiB Ta 49
¢ipm 3 CLUA giiwna BUCHOBKY, WO BiACOTOK HeBAau
NPOAYKTIB Ha PWHKY CcTaHOBUTb 33%, npuyomy LeW
NMOKA3HMK NPaKTUYHO He 3a/exaB Big ranysi [9]. binblwicTb
360iB Yy Komepujanizauii ctanuca depes Te, WO igen
NpoAayKTy byna HenpaBwuibHOW. Y OOCAIAKEHHI TaKoX
npeacTaBneHa KpuMBa CMEPTHOCTI igel NpoAyKTy, fAKa
nokasana, WO B cepegHbOMy MOTPIOHO po3riAHyTM 58
iaen, wob cteoputn 1 ycniwHWM NpoaykT. Y ubomy 3BiTi
TAKOX  OMNUCAHMW  3aralbHWiM  6-eTanHMA  npouec
po3pobaeHHa npoaykTy (reHepauis igen, Biobip igen,
6i3Hec-aHanis, pPo3pobNEeHHs NPOAYKTY, TeCTyBaHHS,
Komepuianizauis), a TaKOX pekomeHaauia i3
30cepeKeHHA yBarm Ha nNeplunx TPbox eTanax npouecy,
wob 3BecTu 4o MiHIMyMy PU3NK HEBAAYI.

Y 1971 poui nopibHi pocniakeHHA nposena
MiXKHapoaHa MapKkeTuHroa KomnaHisa Nielsen Researcher
[10], i 3a ii pesynbTaTamm piBeHb HEBAAYI CTaHOBUTL 53%
(enbipka 3a 204 HoBMMW TOBapamu). B aHanoriyHomy
pocnigxeHHi 1962 poky npu meHwin Bubipui (103 Hosi
MapKu) piseHb HeBAaui cTaHoBMB 44%.

B 1976-1982 pokax komnaHia Booz, Allen & Hamilton
noBTOpWMAa AOCNIAMKEHHA M OTPMMANa NOKa3HUK HeBaad
npoayktie y 35% [9]. B iHTepB'toBaHHiI 6pano yyactb 150
KepiBHMKIB 3 pPO3p06SEHHA HOBWUX MPOAYKTIB, @ TaKOX
6yno onutaHo noHag 700 amepuKaHCbKUX BUPOBHMUKIB,
AKI BMBEAW Ha PUHOK 13 TUC. HOBMX NPOMMCAOBMX Ta
CNOXWMBYMX MNPOAYKTIB. Pe3ynbTaTM NoOKasanu, LWo
KOMMaHii B3 A0 BiAOMa pekomeHaauii nonepeaHboro
OOCNIoKEHHA, BHACNiAOK yoro BOHMU cTanm

epeKTMBHIWMMM B po3pobLi NPoAyKTiB, @ Ha CTBOPEHHSA 1
ycniwHoi iaei BxKe NoTpibHO 6yno 7 «cupux» inen. Okpim
TOro, y npouec po3pobneHHAa npoayKTy 6yno pgopaHo
cboMUIA eTan — po3pobKa cTpaterii NpoAyKTy. NMoKasHUK
HEBAAY He  3HM3MBCA, HaBiTb 3  ypaxyBaHHAM
pekomeHzauin, Aki  6yan  HagaHi. OCHOBHUMM K
¢dbakTopamu ycnixy Hosux npoaykTis € [10]: aganToBaHicTb
NpPOAyKTY A0 BUMOT PUHKY (85%), BiANOBIAHICTb NPOAYKTY
moxkamBoctam  dipmn  (62%), TexHonoriyHi nepesaru
npoaykty  (52%), niaTpMMKA  HOBWUX  MPOAYKTIB
KepiBHMUTBOM ¢ipmu (45%), BUKOPUCTAHHA OLLHOYHMUX
npoueayp nig 4ac Bigbopy (33%), cnpuatause
KOHKypeHTHe  cepegosuwe  (31%), BignosigHicTb
opraHisauiiHin cTpykTypi (15%).

CnouaTtky B 1977 poui, a notim B 1987 poui C. Crawford
[11], nepernaHyBlWMK niTepaTypy Ta YCYHyBWW BCi
HeniaTBepAKeHi NOCUNaHHA Ta YyTKM, NpoaHai3yBasLn
ivwe emnipMyHo nepesipeHi A0CNiAMKeHHA, 3pobus
BMCHOBOK, LLO MOKA3HWMK HeBAa4yi NpPOAYKTiB CTaHOBWUTb
6113bKo 35%.

AMepuKaHCbKa  acoujauia  peknamogasuis  (The
Association of National Advertisers) [10] B 1984 poui
BMKOHaNa BflaCHE [JOCNIAMKEHHA, fAKe MOoKa3ano Taki
pesynbTaTh: HeBAAYY TepnaaTb 27% HOBUX NPOAYKTIB, AKi
€ pPO3WMpPEHHAM acopTMmeHTy, 31% HOBMX TOProsux
MapoK i 46% BnacHe HOBMX NPOAYKTIB.

S. Edgett, D. Shipley, G. Forbes [12] y 1990 poui
npoBenn AocniaxKeHHsA cepes, 86 aHriNCbKMUX dpipm Ta 116
ANOHCBLKMX GipMm, AKI NPaLOOTb Ha BPUTAHCBKOMY PUHKY.
Pe3ynbTaTv noKasanu, WO piBeHb HeBAAYi CTAaHOBUTL
40,2% pna anoHcbkux o¢ipm Ta 45,7% Ana aHrNiACbKUX.
Y cBOEMY A0CANIAKEHHI BOHW 3a3HA4YMAM KNOYOBiI GaKTopK
ycnixy HoBux ToBapis (Tabn. 2).

Tabnuua 2 Knouosi pakTopm ycnixy HoBUx ToBapis

BiacoTok dipm
dakTopm ycnixy
ANOHCbKKUX BpuTaHCbKMUX

lapHa afanToBaHicTb A0 noTpeb 69,8 75,6
MepeBara Hag, KOHKYPEeHTamMu:

- 33 AKICTIO; 79,3 59,3
- N0 34iACHEHHOCTI; 69,8 45,3
- Mo BiZHOLWeHH!o nepesara/uiHa; 58,6 61,6
- 32 KOHCTPYKLEIO; 55,2 48,8
BenbMu KOHKypeHTHa WiHa 41,4 27,9
AfanToBaHicTb A0 dipmu 39,7 34,9
YHiKanbHicTb 36,2 29,1
YMinuit mapKeTuHr 27,6 25,6
INMMBOKNI aHani3 pUHKyY 27,6 18,6
BenvKknin obcsar puHky 20,7 16,3
CuHepria BUPO6HNLTBO/MapKETUHT 16,4 18,6
YXUNEeHHA Bif, PUHKIB 3 BUCOKOKO KOHKYPEHL,IEID | 3a40BOIEHMMM MOKYNLAMM 7,8 10,5
YXUNEeHHA Big, AMHAMIYHUX PUHKIB 3 YACTOO 3MiHOO TOBapiB 2,6 4,7

LAmwepeno: [12]
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Tak, ronoBHMMU GaKTOPaMM yCNixy TYT TaKOXK Ha3BaAu
CTyMiHb aganTauii npoaykTy Ao notpeb, HasBHICTb
KOHKYPEHTHWX NnepeB.ar.

LiHHUMKM € pocnig)KeHHA, WO BMKOHYBAa/JUCL Ha
3aMOBNIEHHA amepUKaHCbKOi Acouiauii 3 po3BUTKY Ta
ynpaBfiHHA npogykTamu (Product Development and
Management Association, PDMA). JocnigeHHs A. Page
[13] 3a nepiog 1985-1989 pp. noKasaio BESUUNHY
HeBaaudi y 42%. Y BubipKy notpanuao 189 komnaHin, Aki
nepesBayKHo po3TawoBaHi B CLLUA (95,2%): ue BMpobHMYI
nianpuemcrea (78,8%) Ta nignpuemctsa chdepu nocayr
(13,8%). OcHOBHI pe3ynbTaTu AOCAIAKEHHSA TaKi:

1. MoHag 76% oNUTAHUX KOMMAHiIA BUKOPUCTOBYHOTb
MYAbTUANCUMNAIHAPHI KOMaHAW A1 pPo3pObOKM HOBUX
NPOAYKTIB.

2. nwe 54,5% KomnaHin MaloTb YiTKO BW3HAYEHWUN
npouec po3pobku, Toai AK 32,8% He Maau KoAOHOro,
TO6TO NPOAYKTM CTBOPHOBA/IMUCA XaOTUYHO.

3.Ana po3pobkM  6inbll  iHHOBAUAHWX  BUAIB
NPOAYKTIB  HeobXigHi  [OCAHiAXKEHHA TpuBanicTio  y
cepegHboMy 2,95 poKy.

4. Hectaua pecypciB — rosioBHa nepewkoaa yCcniwHoro
PO3BUTKY NPOAYKTY.

5. Komnanii notpiébHo 11 igei, wob6 po3pobutn 1
YCMilWHWIA NPOAYKT.

6. KomnaHii 3 BWMBIpKM NpPOTArOM aHanNi30BaHOro
nepioay BUMBE/IM Ha PUHOK B cepeaHbOMy 37 NPOAYKTIB,
TOAi AK cepeaHbOCTaTUCTUYHMI MOKA3HUK gopiBHIOE 12.

7. KomnaHii BUTPaTUAM Ha HOBI MPOAYKTH, AKi Bynu
diHaHcoBo ycniwHMMK, 6a11M3bKo 52% Bcix CBOIX BUTPAT.

HactynHe pocnigKeHHA Ha 3amoBneHHA PDMA
3pinicHuB A. Griffin [9] B 1995 pou,i, AKe Nokasano piseHb

HeBgauvi NpoaykTiB y 40%. OcCTaHHE [OO0CNIAXKEeHHA Ha
3amoBsieHH PDMA 3gjiicHiue M. Adams [1] y 2003-2004
POKax, AKe NoKasano piBeHb HeBAaui y 24-46% (3anexxHo
Big ranysi).

PerynsapHi pocnigkeHHa BuMKoOHye R. Cooper, AKuil €
CBITOBMM €KCNepTOM B YMpPaBAiHHI HOBUMUW NPOAYKTaMU.
B 1979 p. BiH nposiB obcTexeHHs cepeg 103
NPOMUCNOBUX KOMMaHin 3 KaHagu, ae 6yno posriaHyTo
195 npoekTtie (102 ycniwHi, 93 HeBaani). BennuunHa
HeBaayi cTaHoBuna 48% [14]. 3a pesynbTaTamu
obcTeXkeHHA Oynu BuAineHi 3 KAKOYOBI UYMHHMKMK, AKi
CNPUANMN YCMiXy HOBWUX TOBApPiB HA PUHKY:

—nepeBara TOBapy Hagh KOHKypeHTamu, TobTO
HAABHICTb Y HbOTO BiAMITHUX BAIACTUBOCTEN, L0 CPUAIOTD
KpaL,omy ix CIPUAHATTIO 3i CTOPOHW CMOXKMBaYiB;

— MApKeTMHroBe HOy-xay, TOOTO Kpalwie POo3yMiHHA
PUHKY, NOBE/iHKM NOKYNLiB, TEMNIB NPUNHATTA HOBUHKW,
Tpusanocti KUT i po3mipis puHKy;

—BuUcoka cuHepria HOAKP i BupobHuuTBa (TO6TO
TEXHONOriYHe Hoy-xay).

YMHHWKM yCnixy Ana TOBapiB AOPiBHIOKOTb BigNOBIAHO
82, 79 i 64%. ToBapu 3 BUCOKMMMU OLiHKamMM 3a BCima 3
YMHHUKAMWM MatoTb piBeHb ycnixy noHag 90%.

HactynHi gocnigxeHHa R. Cooper BukoHas B 1983-
1986 pokax, B AKMX 6Bpanu ydactb 122 npomwucnosi
KomnaHii 3 KaHaau, a BenmymHa Hesgadi cknana 40%.

Y pocnipeHHsax 1986 p. R. Cooper [15] onuTtas 125
npomMMcnoBi KomnaHii 3 KaHaawu, Aki crsopuam 203
NPOEKTU 3 BUMYCKY HOBWUX NpoAykTie (123 ycniwHi, 80
HeBAani), BIACOTOK HeBAadi BuAsBuca 39%. 3a
pe3ynbTaTaMW [aHOro [OCAigKeHHs 6yno poswmpeHo
nepenik KA4YoBMX YUHHUKIB ycnixy Ao 8 (Tabn. 3).

Tabanua 3 YNHHUKM ycniXy UM HeBAadi HOBUX TOBapiB

YUHHMKM, WO BNIMBAOTb Ha PUHKOBUIA yCriX Tosapu-nepemoxui Tosapu-HesAaxv PisHuua
ot . P ¥ (Havikpawi 20%), % (Hawripwi 20%), % (nepemokui-
ToBapiB
HeBgaxu), %

1. BuHATKOBMI NpuBsinen abo yHikanbHi 98 18 30
BNACTMBOCTI, WO 3abe3neyyoTb Nepesarn ToBapy
2. YiTKe BM3HAUYEHHA L,iNbOBOrO PUHKY i
B/TACTMBOCTEN TOBApY A0 NOYATKY MOro 85 26 59
po3pobneHHsA
3. CuHepria, abo NOEAHAHHA TEXHIYHUX,
BUPOOHMYUX | HAYKOBO-AOCNIAHUX MOXANBOCTEN 80 29 51
KOMNaHii
4. E i i

cbeKTlABHme BMKOHaHHSA TEXHO/IOFYHMX 76 30 16
onepavuin
5. EpeKTMBHICTb NpoBeAeHHA 3ax04iB A0 NoYaTK

¢ POBEA AlB A ¥ 75 31 44
po3pobieHHsA ToBapy
6. BignosigHi

Jil OHiCTb Cl/.I"anMM MapKETUHIOBUM 71 31 40
CTOPOHaM KOMMaHii
7. EQEKTMBHICTb MAapPKETUHIOBUX 3aX0LiB 71 32 39
8. CTyniHb NpnBabaMBOCTI PUHKY 74 43 31

LAmwepeno: [16]

Pe3ynbTaTv MOKasanu, WO K/AOYOBUM YUHHUKOM
ycnixy 3anuwatoTbCA NepeBarn MpPoAyKTY, AKi 4atoTb
NOKYMLIO LWOCb YHiKaNbHe.

Y pocnigxeHHax R. Cooper 1993 poKy 6panu yyacTb 21
KOMMNaHia XimiyHOi npomucnosocti 3 KaHagu, CLUA T1a
BenukobpwuTaHii, sKki peanisyBaam 103 npoektn (68
ycniwHi, 35 HeBgani). PesynbTatv nokasanu, wo 33%
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NPOAYKTIB 3a3Ha€ Ha PUHKY HeBgadi [17]. OcTaHHi
Mi*KHapPOAHI gocniarKeHHa 6ynan BMKoHaHi B 1995-1999
poKax, 3anyyeHo 135 npomMmcioBUX KOMNaHii 3 KaHaaw,
CLWIA Ta €EBponu, HeBAaui 3a3Hae 25-45% HoBoi npoayKu,ii
(3anexkHo Big ranysi Ta kpaitu) [18].

Y 2019 poui R. Cooper y cBoiit npaui [19] HaBoaguTb
HacTynHi pe3ynbtatn: 6113bko 40% BCiX HOBMX NPOAYKTIB
npupeYeHi Ha NPOBaJl, HaBITb MiCNA TECTYBAHHA; 3 KOXKHUX
7-10 KoHuenuin npoaykty nuvwe 1 rapaHTyeTbca ycnix;
nvwe 13% KomnaHiii noBigomuau, Wo ix 3ycunns no
po3pobLi NPOAYKTIB OKYNUAKUCS.

OpHe 3 oOcCTaHHIX pocnigeHb 6yn10 BWKOHAHO
D. Simester [20] y 2016 pou,i. Pe3ynbTaT¥ noKasanu, Lo
nonpw Te, WO KOMMAHIi YBAXHO MPUCYXasnca A0 CBOiX
KNIIEHTIB, HOBI NPOAYKTM BCE e MPOBA/IIOKTLCA Ha PUHKY.
Y CLA i3 manxe 9000 HoBMX NPOAYKTiB, AKi oTpumanu
LIMpPOKe PO3MOBCIOAKEHHA B HauioHanbHOMY
po3apibHomy marasuHi, anwe 40% Bce we npogasanmca
yepes TpPU POKM.

B yKpaiHCbKilA cTaTMCTULi BiACYTHI AaHi npo obcaru
HEBAAY BITYM3HAHUX NPOAYKTIB. YKpPAiHCbKi HayKoBU,
JIOKAJIbHO NPOBOAATb AOCAIAXKEHHA BigNOBIAHO A0 CBOIX
uiner i 3aBgaHb, ogHaK B MacliTabax KpaiHW Taki AaHi
BiACYTHi. 3a pesynbTaTammn gocnigxeHb H. Yyxpain [21]
woao dakxropis ycnixy / HeBaadi iHHOBaLN y JIbBIBCbKIN
obnacrTi, nnwe 28% HoBOBBEAEHb PECNOHAEHTU BigHECN
40 HeycniwHux. Tak, piBeHb PWU3MKY HeBAAYi 3HAYHO

HUXKUYMMA, HiK HA PUHKaX PO3BUMHEHUX KpaiH. OCHOBHO
NPWUYNHOO LbOro € TOM aKT, WO BiTYN3HAHUNA PUHOK
3HAaXoANTbCA Ha eTani CTAaHOB/NEHHSA i LLLe € HEHACUYEHUM.

ABTOPCbKiI AOoCnigKeHHA BMKOHyBaaucb y 2004-2009
poKax B CyMcCbKil obnacri Ha 6asi
TOB «T[ «Tigpomalicepsic YKpaiHa», A0 cKnagy AKOro
BX0AATb 3 npomucnosi nignpmemcrea: 3AT «ligpomaiw»,
MAT «C3 «HacoceHepromaw», AT «BHAIAEH». PesynbTatn
NOKasasn, WO MNOKAa3HMK ycnixy crtaHoBuTb 38,9%, a
HeBgaui — 61,1%, npnyomy 27,8% npoayKTiB 3a3HanNM Ha
PUHKY NOBHOrO NpoBany.

OCKiflbKM  BITYM3HAHUX OOCAIAKEHb BKpail mano,
3BEPHEMOCH 10 AOCNIAXKEHD, L0 BUKOHYBaNUCh Y [obLLi,
AKi HaBoAWTb y cBOIN npaui H. Yyxpai [21]. JocnigKeHHs
1970 pokis cTocyBanncb 57 npoAayKTOBUX iHHOBALiM
MalWwnHobyaiBHOI, nNpunagobyaiBHOI Ta LWKipoobpobHoi
NPOMMUCNOBOCTI i NOKasann Hesgadvy y 46% npoayKTis.
3 pocnigkeHb 1988-1989 pp. Ha 6a3i 17 nianpuemcts
eNleKTpomMallMHobyAiBHOI NPOMWUCAIOBOCTI CTaE BiZOMO,
wo 22% npoAayKTiB € HeycniwHUMW. |  OCTaHHI
JocnigxeHHs 6ynun nposegeHi 8 1990-1994 pokax, B AKUX
6panu yyactb 45 nignpuemcts. MNoBHOI NOpPasKKM 3a3Hann
16% iHHOBaULiMHMX npoayKkTiB (14% cnosxkueuux i 17%
NPOAYKTiB NPOMUC/IOBOCTI). Pe3yibTaTh € MEHLINMMU, aHIXK
Y BUCOKOPO3BMHYTMX KpaiHax. Y3aranbHeHO pe3ynbTatu
[OCNiAXKEeHb 3 BU3HAYEHHA MaclTaby pUHKOBUX HeBAau
npoaykTis (Tabn. 4).

Tabaunua 4 MacwTtabu HeBAay Ha PUHKY HOBUX Ta iIHHOBALIMHUX NPOAYKTIB (Ha OCHOBI eMNiPUYHMX AOCNIAYKEHD)

Macwrabu HeBaay
Ne Oxxepena iHpopmauii Pik KpaiHa Yci Cnoxwusui Mpoaykv
npoayKT oYK NPOMWCI0BOrO
npu3HaYeHHA
1 Nielsen Researcher 1962 CLUA - 44% -
2 Booz, Allen & Hamilton 1963-1968 CWA 33% - -
3 Nielsen Research Company 1971 CLUA - 53% -
4 F. Pomykalski 1975 Monbwa - - 46%
5 Booz, Allen & Hamilton 1976-1982 CLWA 35% - -
6 C. Crawford 1977, 1987 CLUIA 35% 30-35% 20-25%
7 R. Cooper 1979 KaHapa - - 48%
8 R. Cooper 1983-1986 KaHapa - - 40%
9 The As.sociation of National 1984 CLLUA 27-46% ) )
Advertisers
10 | A. Page 1985-1989 CWA, KaHaga - - 42%
11 R. Cooper T1a E. Kleinschmidt 1986 KaHapa - - 39%
12 F. Krawiec 1988-1989 Monbuia - - 22%
13 | s.Edgett, . Shipley, G. Forbes 1990-1992 B Ifk'l%:')':;amﬂ jg:g:;‘: ) )
14 | A.Jasiriski 1990-1994 MonbLia 16% 14% 17%
15 Kuczmarski & Associates 1993 CWA - - 47%
16 | R.Cooper ta E. Kleinschmidt 1993 Kawaa, CLIA - - 33%
BenunkobputaHis
17 | A. Griffin 1995 CLUA 40% - -
18 | R. Cooper 1995-1999 KaHapa, CLLA Ta Espona 25-45% - -
19 | H.Yyxpa# 2002 YKpaiHa (/IbsiBcbKa 061.) 28% - -
20 | G. Barczak, A. Griffin, K. Kahn 2003 CLIA 41% - -
21 | M. Adams 2003-2004 CLIA 24*-46%** - -
22 | €. HaropHui 2004-2009 YKpaiHa (Cymcbka 0611.) - - 27,8%
23 | Product Development Institute 2010 KaHapa 38*-55%** - -
24 | D.Simester 2016 CLUIA - 60% -
25 R. Cooper 2019 KaHaga 40% - -

*0na Halikpawyux sUKOHasuyis, ** das Halizipwux suKoHasyie

[Axmepeno: cknadeHo 3a [1; 5-15; 17-21]
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Pi3HMUA MixK gaHUMK Tabanub 114 € cyTTeBOO | NoWMpeHa
OYMKa npo Te, WO piBeHb HeBAAY NPOAYKTIB cTaHOBUTL 80-
95%, nNpoCcTO He  MIATBEPAXKYKOTbCA  eMMiPUYHUMM
OOCNiAXKEHHAMM, AKi HAaBOAATb cepedHin pesynbTat y 40%.
BennunHa HeBaaui 3MIHIOETLCA 3a/1EXKHO Bif, KpaiHM Ta ranysi
€KOHOMIKU. Y LinoMy Ha NPOMMCIOBOMY PWHKY BiACOTOK
HeBAaY AeL0 MEHLUWNI, HiXK Ha CroXmnBYOMY. B YKpaiHi faHuWi
NOKa3HWK BUABMBCA HaMeHLUM (6insa 28 %).

BUCHOBKU. PuWHKOBMA Mmip npo Te, WO piBeHb
PUHKOBMX HeBAAY HOBWUX Ta IHHOBALiMHWX MNPOAYKTIB
cTaHoBUTb 80-95% nNpPOAOBKYE iCHYBAaTU 1 CbOroAHi.
YucenbHi X eMnipuyHi fOCNiAKEHHA HAaBOAATL CepeHii
pesynbtaT y 40 %, AKMIN TPUMAETbCA Ha LM NO3HauYUj
NPOTArom ocTaHHix 50-60 pokiB. bifblW TPUBOXKHUM € TOM

dakT, wWo baraTopiyHi HayKoBi  AOCAIAMKEHHs Ta
NPaKTUYHUIA OOCBIA, NPUCBAYEHUI PO3POBIEHHIO HOBMX
Ta iHHOBAUiMHWX nNpoayKTiB, Mano abo 30BciM He
BM/IMHY/IM Ha 3HWMKEHHA BiACOTKA KOMEPLiAHWUX HEBAAY.
MosBa npodeciiHMX acouiaui, NPUCBAYEHUX HOBUM

NPOAYKTaMm,  3anpoBaf)XeHHA  Pi3HUX  HaBYaNbHUX
OVCUMNAIH, TPEHIHriB, KypCiB TOLWO, BUAAHHA KiJIbKOX
HayKOBUX XypHanis, NOBHICTIO npUCcBAYEHUX

pO3pPO6AEHHIO HOBUX MNPOAYKTIB, MKOAHUM UYUHOM He
BMN/JIMHY/IM Ha 3HWXXEHHA MOKa3HWKa Hesgadi. OTxe,
MOWYK HOBWX LUAAXIB 3HUMKEHHA LpbOro MOKa3HMKa CTae
Bce Binbll aKTyaNbHUM AK 3 HAYKOBOI, TaK i 3 NPaKTUYHOI
TOYOK 30py.
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