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AKTYAJIBHI HAITPAMU HAYKOBHUX JOCJII’KEHb BPEH/I-
MEHE/U/KMEHTY

CTaHOBIJIEHHSI €KOHOMIKH 3HAaHb Ta MOCHJICHHS! KOHKYPEHI[T Ha TTI00albHUX
PUHKAX 3YMOBIIOIOTH 3POCTAaHHS poOJII OpeHAy SK I1HCTPYMEHTY CTBOPEHHS
JIOBTOCTPOKOBOI KOHKYPEHTHOI TepeBaru. BpeHI chOTOAHI BUCTYINae HE JIHIIE
3aco00M 1ieHTUdiKaIlli ToBapy 4M MOCIYTH, @ KOMIUIEKCHOIO CUCTEMOIO IIIHHOCTEH,
eMOIIi}l Ta acoriallii, 1o GopMyroTh T0Bipy criokuBaya [1]. [ludposizarist 6izHec-
MPOILIECIB ICTOTHO TpaHC(HOPMYE MIAXOIW 1O YIPaBIiHHA OpeHJAOM. AKTHUBHUN
PO3BUTOK COITIAIBHUX MEPEX, IMTYYHOTO 1HTEJIEKTY, BEJIMKUX MACHUBIB JIaHUX Ta
nuppoBux 1miaathopMm GopMye HOBI MOENl KOMYHIKAmii MDK OpeHIoM 1
CIOKHMBaueM. Y HAYKOBHUX JIOCIIDKEHHSX 0COOJIMBA yBara MPUIAUIIETHCS aHATI3y
OHJIaWH-pemyTallii, IepcoHai3aiii KOHTEHTY, YIPaBIIHHIO KIIEHTCHKUM JIOCBIJIOM
Ta BUKOPUCTaHHIO aHAIITUKU JIAHUX JJIsl MPOTHO3YBaHHS €(EeKTUBHOCTI OpeH-
cTparerii [2].

3HauHMI HAYKOBMH IHTEpEeC BHUKIMKAE NpoOieMa OIL[IHIOBaHHS OpeH.-
KamiTajly SIK IHTETPaJIbHOrO MOKAa3HUKA LIHHOCTI OpeHay. CydacHi KOHIIEMIi
MOEAHYIOTh (DIHAHCOBI1, MOBEAIHKOBI Ta TMCUXOJIOTTYHI MIAXOAU 10 BUMIPIOBAHHS
brand equity [3]. JocmimkyrooTbcss MexaHi3MU (OPMYBaHHS JIOBIpH, €MOIIIHOT
IPUB’SI3aHOCTI Ta JIOSUIBHOCTI CIIOKMBAYiB, & TAKOXK iX BIJIMB Ha PUHKOBY BapTICTh
KOMIITaHij.

[TornuGneHHsT MOCHIIKEHb CIOXWBYOI TOBEIHKH JIO3BOJIAE PO3KPUTHU
KOTHITHBHI Ta €MOIliiHI MEXaHI3MHU MPUUHATTS PIIIeHb 110J10 BUOOpYy OpeHmy. Y
dbokyci HAayKOBUX Tpalls nepe0yBatoTh MUTaHHS (POpMyBaHHS OPEHI-1IEHTUYHOCTI,
BITUBY COIIaJIbHUX MEPEK Ha COPUUHATTS OpeHIy, POl IIHHICHUX Opi€HTAIlil Ta
COIIAIBHOT BiIMOBIIATBHOCTI y mporieci popmyBaHHs OpeHa-neperar [2].

3pocTaHHsl yBaru J0O TPHUHIUIIIB CTAJOTO PO3BUTKY aKTyali3ye MUTaHHS
COIlIaJIbHO BIJMOBIIAJIbHOTO OpeHauHry. EKoIoriuHi 1HIIIaTUBU, €TUYHI CTaHIapTH
BelIcHHS Oi3Hecy Ta BrpoBapkeHHs ESG-migxoaiB  CTalOTh  BaXXJIMBUMHU
CKJIAJ0OBUMHU (POpMYyBaHHSI MO3UTHUBHOTO IMIIKY Openay. HaykoBi gocnipkeHHs
MIITBEPKYIOTh, 110 COIIabHO BIAMOBIAAIBHI OpEHIU XapaKTEPU3YIOThCSI BUIITUM
piBHEM JIOBIpH Ta JIOBrOCTPOKOBOI JIOSUIBHOCTI crioskuBauiB [3,4,5].

P03BUTOK HEMpPOMApKETUHTY BIJIKPUBAE HOBI MOXMJIMBOCTI JUIsl TJIIMOILIOTO
pPO3YMIHHSI peakKiliii CIOXWBa4yiB Ha OpeHI-KOMYHikaIlli. Bukopucranas meToiB
HEHPOIICUXOJIOT1], aHaji3y MOBEMIHKOBUX PEaKIiii Ta CEHCOPHOTO MAapKETHHTY
JIO3BOJISIE BHSIBUTH IMJICBIAOMI MEXaHI3MH CHPUUHATTS OpeHJy Ta IMiIBUIIUTH
e(eKTUBHICTh MAPKETHHTOBUX PillieHb [6,7].
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['moGamizariiini mpoiecu 3yMOBIIIOIOTh HEOOXIMHICTH amanTailii OpeHm-
CTpaTeriil 40 KyJbTYPHUX OCOOJMBOCTEH P13HUX PUHKIB. JlOCTIIKYIOTHCS MUTaHHS
CTaHJapTU3amii Ta JoKamizaiii OpeHiB, MDKKYJIbTYPHOI KOMYHIKAIli Ta
dbopMyBaHHS T7100aTBHOI IICHTUYHOCTI B YMOBAaX KYyJIbTYpHOI pi3sHOMaHiTHOCTI [1].
[HHOBAIIHU XapaKTep Cy4yaCHOT EKOHOMIKH CTUMYIIIOE PO3BUTOK HOBUX (DOpMaTiB
OpeHIUHTY, 30KpeMa LHU(PPOBHUX, MEPCOHAIBHUX Ta BIPTyaJbHUX OpeHmiB. Y
HayKOBOMY JHMCKYpPC1 aKTUBHO OOTOBOPIOIOTHCS OCOOJMBOCTI PO3BUTKY OpEHIIB Y
cdepi IT, kpeaTUBHUX 1HIYCTPiH Ta BIPTyaIbHOTO CEPEAOBUIIIA.

Takum dYHWHOM, CydYacHI HamNpsSIMH HAYKOBUX JOCTDKEHb Y OpeHn-
MEHE/PKMEHTI ~ XapaKTepU3yIOThCS ~MDKAMCLUUIUIIHAPHICTIO, OpIEHTALIE€I0 HA
1 poBy TpaHcopMallilo Ta MOCUIICHHSIM YBard A0 MOBEAIHKOBUX 1 COIIaIbHHUX
ACIEKTIB YIIPABJIIHHS OPEHIOM.
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